REAL WOLF PACK - 30-DAY ACTION BOARD

New-agent practice path

Days 1 to 15. Adapt the pace, confirm your role, and skip what does not apply. Practice actions are not
promises of leads, income, or transactions.
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Use the numbered prompt in the companion PDF or offline workbench. No private client records are needed.

Day 01.

Day 02.

Day 03.

Day 04.

Day 05.

Day 06.

Day 07.

Day 08.

Day 09.

Day 10.

Day 11.

Day 12.

Day 13.

Day 14.

Day 15.

Choose one skill to practice

Write questions for your supervising broker

Build a short voice guide from your own writing
Rehearse a buyer conversation

List approved sources for property facts

Build one listing brief from verified practice facts
Review what you learned this week

Prepare a seller discovery agenda

Rehearse an open-house introduction

Draft one educational video outline

Fact-check that draft

Customize a seller-tip design with approved branding
Check permissions before any use

Reflect on your practice, not imagined results

Map an approved follow-up process
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I'm an agent at eXp Realty; when agents partner with me I'm compensated by the brokerage.

Prompt #085

Prompt #088

Prompt #097

Prompt #015

Prompt #080

Prompt #001

Prompt #091

Prompt #025

Prompt #063

Prompt #039

Prompt #046

Prompt #041

Prompt #107

Prompt #091

Prompt #055
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New-agent practice path

Days 16 to 30. Adapt the pace, confirm your role, and skip what does not apply. Practice actions are not
promises of leads, income, or transactions.

Day 16
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Day 30

Day 17.

Day 18.

Day 19.

Day 20.

Day 21.

Day 22.

Day 23.

Day 24.

Day 25.

Day 26.

Day 27.

Day 28.

Day 29.

. Draft a permission-based introduction

Rehearse accepting not right now

Prepare questions for your actual broker or mentor
Create a document-source inventory

Practice routing closing questions

Review one process that still feels unclear

Draft an educational carousel

Plan an actual open-house workflow if applicable
Build a factual client update

Review data minimization and approval gates
Create a reusable task handoff

Choose one small implementation experiment
Ask a real person for feedback on a draft

Review actual completed actions

. Choose your next learning and practice priorities

Use the numbered prompt in the companion PDF or offline workbench. No private client records are needed.
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I'm an agent at eXp Realty; when agents partner with me I'm compensated by the brokerage.

Prompt #049

Prompt #058

Prompt #089

Prompt #077

Prompt #023

Prompt #078

Prompt #041

Prompt #061

Prompt #030

Prompt #081

Prompt #076

Prompt #092

Prompt #098

Prompt #096

Prompt #090
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Experienced-agent systems path

Days 1 to 15. Adapt the pace, confirm your role, and skip what does not apply. Practice actions are not
promises of leads, income, or transactions.
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Day 01.

Day 02.

Day 03.

Day 04.

Day 05.

Day 06.

Day 07.

Day 08.

Day 09.

Day 10.

Day 11.

Day 12.

Day 13.

Day 14.

Day 15.

Choose a specific process to examine

Record an actual baseline without client identifiers
Map the source of truth for key facts

Review authorized CRM permission fields

Design a read-only weekly task review

List the human approvals your workflow needs
Review evidence gaps before changing a process
Build a listing-launch control sheet

Draft a seller update from real actions

Create a handoff brief for one task

Plan four formats from one verified topic
Customize a sourced market-note design
Fact-check all figures and dates

Review actual work rather than projected results

Prepare a permission-based reconnect draft

Use the numbered prompt in the companion PDF or offline workbench. No private client records are needed.
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I'm an agent at eXp Realty; when agents partner with me I'm compensated by the brokerage.

Prompt #078

Prompt #083

Prompt #080

Prompt #057

Prompt #073

Prompt #081

Prompt #084

Prompt #002

Prompt #030

Prompt #076

Prompt #037

Prompt #040

Prompt #046

Prompt #084

Prompt #0571
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Experienced-agent systems path

Days 16 to 30. Adapt the pace, confirm your role, and skip what does not apply. Practice actions are not
promises of leads, income, or transactions.
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Use the numbered prompt in the companion PDF or offline workbench. No private client records are needed.

Day 16.

Day 17.

Day 18.

Day 19.

Day 20.

Day 21.

Day 22.

Day 23.

Day 24.

Day 25.

Day 26.

Day 27.

Day 28.

Day 29.

Day 30.

Rehearse a seller pricing discussion

Evaluate a proposed tool with verified information
Create a meeting agenda from actual notes
Document one approved operating checklist
Audit draft disclosures against approved wording
Review the experiment and unresolved questions
Organize anonymized showing feedback

Prepare a seller-review launch agenda

Design a small content-process experiment

Draft an appropriate referral introduction

Build an Al approval-gate checklist

Ask a real person to review the workflow
Document actual changes and remaining limits

Review 30 days of completed actions

Choose one process experiment for the next month
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Prompt #031
Prompt #079
Prompt #074
Prompt #075
Prompt #103
Prompt #084
Prompt #009
Prompt #007
Prompt #048
Prompt #053
Prompt #081
Prompt #107
Prompt #084
Prompt #096

Prompt #092



